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AN RESEARCH · 
Volume 5 FEBRUARY. 1977 Number 2 
METROPOLITAN OMAHA CONDOMINIUM DIRECTORY, 1977 
BY 
TOM MCCORMICK 
(Editor's Note: One objective of the Housing Division of the 
Center for Applied Urban Research is to collect, analyze, 
summarize and disseminate information on housing and housing-
related problems. A small but important segment of the housing 
stock and housing market is in condominiums. Tom McCormick, 
a graduate student working with CA UR, has constructed a 
directory of condominiums in Douglas and Sarpy Counties. This 
The Condominium and Townhome Concepts 
Although the terms condominium and townhome are 
commonly used interchangeably, they refer to related and yet 
distinct concepts. Condominium refers to a title concept under 
which the owner of a domicile holds title to the living space but 
not to the land surround ing that space or the land upon which 
the living space is situated . The land is jointly owned by members 
of the owners' association who share the responsibility for 
maintenance, improvement, and control of common areas. The 
condominium concept can be applied to single unit dwellings, 
as in the Oaks of Fontenelle development, to townhomes, the 
most common application in this area, or to high rise apartments, 
as in the 500 Building in Omaha. The concept may even be 
applied to space in office buildings such as the Essex Court in 
the Regency office complex. 
Townhome is an architectural concept describing living 
units joined by a common wall. Title agreements in townhome 
developments may be based on the condominium concept and 
thus provide the owner with a deed that includes only the 
structure halfway through the common wall. On the other hand, 
townhomes may be deeded under a title agreement granting 
ownership of the land beneath the dwelling and possibly a 
small tract around that land. This agreement is sometimes referred 
to as a fee-simple townhome. 
Beyond these technical differences several common denom-
inators link the condominium and townhome concepts. These 
shared features include individual ownership of the living unit, 
common ownership of designated areas within the development, 
and shared responsibility for maintenance, improvement, and 
control of the common areas. Throughout the remainder of 
this discussion, the term condominium will include townhome 
developments. 
directory is presented below. 
In future issues of the Review, other information will be 
presented on various aspects of housing in the Omaha metro-
politan area. You are invited to inquire about information 
presented and to comment as to other information that would 
be of value. Address your inquiries and comments to: Dr. Edward 
L. Hauswald, Acting Coordinator, Division of Housing.) 
Aspects of Condominium Living 
As a hybrid form of housing the condominium combines 
some advantages of home ownership with advantages of apart-
ment dwelling. For example, individual condominium owners are 
relieved of the responsibility for exterior maintenance, which is 
assumed by the owners association and financed by a portion 
of the monthly association fee. At the same time, the main· 
tenance of neighborhood standards for exterior upkeep is reduced 
as an element of tension among neighbors. 
Many developments offer amenities normally associated 
with apartment complexes. Of 33 developments surveyed in 
metropolitan Omaha, 27 offered some form of special amenity 
(pool, clubhouse, tennis court). The amenities are supported by 
user fees which are combined with exterior maintenance fees 
and other fee assessments (water and sewer in Sl D's) to form 
the monthly association fee. Total monthly association fees in 
the Omaha condominium market range from a low of $15 to a 
high of $135 per month with the most common assessment being 
$30 to $45 per month. 
The lifestyle advantages of apartment dwelling are joined 
with the investment advantages of home ownership. Interest 
payments on the mortgage and real estate taxes are tax-
deductible items normal{y denied the apartment dweller. Addi-
tionally, as the owner continues to make monthly payments, 
equity is accumulated. Finally, the ownership of pr:oper~y 
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financed through a mortgage loan acts as a hedge against inflation. 
Mortgage loans, are financed over a 20 to 30 year period and 
remain fixed during that period. 
Every owner of a condominium is required to become a 
member of the development's owners association. The association 
is in effect a nonprofit corporation organized by articles of 
incorporation. Through association membership the buyer auto-
matically consents to property restrictions that subordinate 
individual property rights to community rights. These property 
restrictions extend from general architectural control to such 
detail concerns as the closing of garage doors except when 
vehicles are entering or exiting a garage, the use of private 
barbecues, and the installation of fences. 
The Omaha Market 
Condominium.development in metropolitan Omaha 1 is con-
centrated in the western suburbs with some development in the 
northern and southern limits. One high rise condominium, a 
conversion from apartments in 1973, is located near the down-
town area. As Figure 1 indicates, the pattern of development 
traces the path of the Interstate 80 freeway around the city. 
This is further illustrated by the fact that 73 percent of the units 
in the area are within two miles2 of an Interstate ramp. 
FIGURE 1 
CONDOMINIUM DEVELOPMENTS 
IN THE OMAHA AREA, 1977 
J 
'I 
Table 1 indicates the total units constructed in each section 
of metropolitan Omaha, the number sold, and the percentage of 
unsold units. The degree of concentration of development in the 
western suburbs is illustrated by the fact that more than 86 
percent of the units are located west of 72nd Street. Develop-
ments in the southwest sector account for 62 percent of the 
total condominium construction in the Omaha area. The sales 
rate varies from sector to sector with the southwest sector 
having the lowest percentage of unsold units and the northwest 
sector having the highest. However, this variance may be affected 
by such other factors as school district location, price ranges, 
1 Metropolitan Omaha refers in this directory to Douglas and Sarpy 
Cou nties. 
2straight line distance. 
2 
T/\BLE 1 
UNITS CONSTRUCTFD AN[) SOLD BY SUBARE:.A 
IN MfT ROPOLtTAN OMAHA, 1977 a/ 
~----------~r---~S~ub="='W='----,-------------f----~To=ta="~-- --
Nor th,..,~! 
Cons tructed 2 71 
Sold 169 
Percent 
Unsold 37.6 
Northcentral 
Const ructed 20 
Sold 15 
Percen t 
Unsold 
Nmtheast 
Con">t ructed 
Sold 
Per-:crH 
Unsold 
North 
Constructf'd ?94 
Sold 181 
Percent 
Unsold 36_<1 
1-------------11---------------+----------- -+--------~ 
Southwest 
Constructed 6 73 
Sold 589 
Percent 
Unsold 12 4 
To tal West 
ConstfUCted 944 
Sold 758 
Percent 
Unsold 19.7 
Southcentr<il 
Constructed 
Tmal Central 
Constructed 20 
Sold 15 
PerCell! 
Unsold 25.0 
Southed!>t 
C;,mstructed 120 
Sold 8b 
Percent 
Unsold 29.2 
Total East 
Constructt!d 123 
Sold 88 
Percpr\1 
Unsold 28.5 
South 
Cons:r,J(:lf'd 793 
Sntd 6 74 
Percent 
Unsold 
Metropolitan Area 
15.1 
Con<:;tHJCted I ,067 
Sold 861 
Pt>rCt'llt 
Unsold 208 
'l1Metropohtan Omaha subareas include Douglas and Sarpy Countu~s as subdiv rded by 42nd. 
72nd and Dodge Streets. 
Sources Comprled by CAUR fr om survev dat<' and hom rnformiltr on supplied bv K Stanton 
Cld r ~ (Fidel i ty Ncnrnr\dl Tr tle Insurance) and M(•lrop ollliH1 Omaha Burldvrs Assoei;J tron . 
distress sa les, styles, and amenities. Across the metropolitan area, 
21 percent of condominiums were unsold in January of 1977. 
Table 2 presents avai lable units by price range and geo-
graphic subarea of Omaha.3 Because prices for individual unsold 
units were not available, the available units were distributed 
evenly throughout the quoted price range in those developments 
where the price range encompassed more than one price category. 
As Table 2 indicates, 49 percent of the available units are priced 
between $20,000 and $39,999. No price breakdowns on sold 
units were available, prohibiting the computation of correlations 
between price and sales data. 
TABLE 2 
AVAILABLE CONDOMINIUM UNITS BY PR ICE RANGE AND OMAHA SUBAREA. 1977AI 
Price Range 
$60,000 and Over I T ota l S20 .000 · $39.999 $40.000 . $59.999 
Northwest 70 30 2 102 
Southwest 33 36 13 84 
Northcentral 2 3 0 5 
Southcentra l 0 0 0 0 
Nurtl ttMl>t 0 0 0 0 
Southeast 5 15 15 35 
Totals 110 86 30 226 
!!./Metropolitan Omaha subareas include Douglas and Sarpy Counties as subdivided by 42nd, 
72nd. and Dodge Streets . 
Sources Compiled by CAUR lrom survey data and from information supplied by K. Stan ton 
Clark {Fid elity National Tit le Insurance) and Metropolitan Omaha Builders Association. 
More than 1,100 condominium units have been built in the 
Omaha area since 1969. However, as Figure 2 indicates, the pace 
of development has been sporadic. Development began with a 
cautious 208 units constructed from 1969 to 1972. Of these 208 
units, 116 or 56 percent had been sold by January 1973. Never-
theless, a mini-boom in new construction of condominiums 
began in 1973 and lasted through 1974. During this period, 
779 new units were built, 66 percent of the total construction 
to date. At the close of 1974, 464 units or 47 percent of the total 
construction at that time, were unsold. The past two years have 
witnessed a considerable drop in new construction with the 
number of units built returning to 1971-1973 levels. A survey of 
the developments during January 1977 indicated that 226 units, 
or 20 percent of the total construction, remain unsold. 
Sales during the 1975-1977 period remained at a level 
equivalent to the 1973-1975 period. The maintenance of the 
sales rate is partially explained by three factors. First, two large 
developments with units constructed during the mini-boom of 
1973-1975 reduced prices to se ll available units and reduce or 
avert further losses. Second, there has been a s light upturn in the 
economy, an increase in consumer confidence in the economic 
future, and a slight decline in interest rates since 1975. Finally, 
a marketing effort on behalf of the condom inium concept was 
launched in mid 1974 by the Condominium Council of the 
3one t housand eighty seven units included in Figure 2 represent 
93 percent of total metropolitan Omaha condominium units. Information 
for remaining units was not avai lable because units were so ld and no 
contact point could be established. 
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METROPOLITAN OMAHA CONDOM INIUM DI RECTORY, 1977 
Additional Monthly 
Current Sales Number Units Price Units Association 
Name and Address Original Developer Representative Type~/ of Units Sold jJ/ Range Proposed Fees Features 
Bay Berry Lica Corporation Not available Multi 6 6 $37,000- 0 $40-$59 Pool 
130th & Burt $57,000 
Cryer Crest Kopecky Construction Kopecky Construction Duplex 27 27 $31,000- 0 
120th & Cryer Ave. 895-2100 $36,000 
Escalante Hills Ledo Construction Masters Real Estate Multi 46 28 $35,950 0 $40 Swimming pool 
108th & Fort 558-5100 
500 Building Ritums Maenner Company High- 37 20 $25,000- 0 Penthouse, club room, 
37th & Howard 393-3200 rise $60,000 heated garages 
Ginger Wood Lamp, Rynearson & Assoc. Wally Woltemath Multi 12 6 $45,000 - 0 Woods, lakes, riverfront 
Valley, Nebraska 359-5132 $59,500 access 
Gramercy Park Gramercy Park, Inc. Alvern Butler Multi 28 28 $32,500 0 Tennis, putting green 
90th & Park Drive 330-0313 
Granada Townhomes Morton Construction Morton Construction Multi 20 19 $35,000 0 $15 
105th & Fort 493-1414 
Granville (Bellevue) Construction Sciences, Inc. Construction Sciences, Inc. Multi 51 51 $25,000- 0 $30-$40 Pool, clubhouse, tennis, 
Lloyd Street & Willow Drive 292-1400 $39,000 exterior maintenance 
c...> 
Granville (La Vista) Construction Sciences, I rc. Construction Sciences, Inc. Multi 32 32 $25,000- 0 $30-$40 Pool, clubhouse, tennis 
Granville Parkway & Crest Drive 339-8754 $39,000 exterior maintenance 
Maple Villa Not available Nebraska Growth Investments Multi 8 0 $24,500- 0 
93rd & Maple 397-8475 $26,975 
T he Meadows Meadows Development Corp. Meadows Development Corp. Multi 60 51 $31,000- 40 $30 Pool , tennis, clubhouse, 
1-80 & Hwy. 50 334-2030 $34,000 sports field 
The Meadows (Galaxy) Galaxy Construction Galaxy Construction Multi 6 2 $32,000- 0 $30 Pool, tennis, clubhouse 
1-80 & Hwy. 50 339-0300 $35,000 sports field 
Mill Hill Taulborg Brothers Taulborg Brothers Multi 7 6 $30,000 0 $30 Exterior maintenance 
107th Ave. & North Mill Road 496-4100 
Milltown Village Midlands Corporation First National Bank Multi 37 17 $27,000- 0 $40-$45 Pool 
108th & Seward 323-5555 $37,000 
Miracle Hills Townhomes Ed Belgrade Construction Co. Belgrade Realty Not 16 16 $24,000- 0 $30 Exterior maintenance 
121st & Burke 553-3572 Available $32,000 
' 
Monterey Village Pettegrew Builders Pettegrew Builders Duplex 14 11 $49,500- 36 Pool 
160th & Center 334-5000 $62,500 
Nor Oaks Nor Oaks Incorporated Nor Oaks Incorporated Multi 3 3 $80,000- 23 $55 Naturalistic setting in bluff 
29th & Rainwood 453-3571 & up overlooking Missouri River, 
Oaks and parks border 
Oakbrook Townhomes Carol Gast Carol Gast Real Estate Duplex 8 7 $50,000- 22 $15 Wooded area 
50th & Raven Oaks Drive 571-2060 $60,000 
Oak Crest Colony Hal Grove Incorporated Hal Grove Incorporated Multi 52 52 $36,000- 0 Pool 
120th & Q Streets 895-3838 $65,000 
Oak Hills Highlands Hal Grove Incorporated Hal Grove Incorporated Single 38 34 $78,500- 82 Pool, Oak Hills Country 
640 South 120th Plaza 895-3838 Duplex $105,500 Club 
Oaks of Fontenelle Freeman Company Joe Dennis Single 23 9 $70,000- 17 Exterior maintenance, 
Fontenelle Hills 291-2222 $90,000 swimming pools, forest area 
Oak Towne Square Hal Grove Incorporated Hal Grove Incorporated Multi 48 48 $33.950- 0 $28-$33 Pool, playground 
125th & Weir 895-3838 $38,950 
"On the Green" Ouadro Incorporated Ouadro Incorporated Single 9 3 $40,000- 51 Pool, tennis, wooded setting 
1200 Queens Way 345-5370 Duplex $44,500 
Plattsmouth, Nebraska Multi 
Piedmont Frank Krejci CBS Real Estate Multi 28 22 $45,000 18 Pool, tennis, park 
153rd & Pacific 391-8300 
Regency Townhomes Maenner Company · Maenner Company Duplex 52 51 $95,000- 15 $65 Regency Lake, tennis club 
102nd & Fieldcrest 393-3200 $135,000 
Riverside Lakes James Carpenter Charles Neese Multi 30 26 $39,000- 0 $27.50 Lake, recreation 
220th & Dodge 779-2502 $52,000 
Scarborough Pederson Construction Co. Vintage Realty Multi 36 32 $40,000- 0 $35 Pool, tennis, park 
160th & Frederick 333-7600 $53,000 
Silverwood John Jenkins & Associates John Jenkins & Associates Duplex 14 8 $70,000 25 $89-$110 Pool, tennis, putting green, 
1016 South 112th Plaza 397-3111 Multi & up wooded area 
... 
Spanish Village Pettegrew Builders Pettegrew Builders Multi 60 18 $30,000- 0 Playground 
123rd & Burt 334-5000 $43,000 
Summitt Summitt Partnership Ltd. Peterson Bros. Realty Single 30 29 $72,500- 0 Pool, fenced, security gate 
97th & Western Plaza 342-0982 $87,500 
Viking Village (Meadows) Viking Construction Viking Construction Not 9 7 $34,000 - 0 Tennis, pool , clubhouse 
1-80 & Hwy. 50 895-9282 Available $42,000 
Walnut Grove Kopecky Construction Kopecky Construction Duplex 32 20 $45,000- 0 $10 Pool, wooded area, adjoins 
149th & Q Streets 895-4100 Single $57,500 park 
Wedgewood Tom Fellman Company NBC Realty Multi 49 41 $47.950- 61 $45 Pool, tennis, clubhouse 
988 South 1 19th Street 330-3333 $60,000 
Westmont Continental Western Action Realty Multi 54 54 $17,500- 0 $36 Water, sewer, exterior 
132nd Street & Hwy. 370 339-1200 $23,000 maintenance, pool, tennis 
Westwood Four Clover Seldin Realty Seldin Realty Duplex 64 45 $20,000- 0 
121st & Westwood Lane 333-7373 $21,000 
Woodgate N.P. Dodge Company N.P. Dodge Company Duplex 22 17 $26,000- 162 $31 .95 Pool, tennis, club, ext erior 
78th & Vane 572-1008 Multi $52,000 maintenance, park-li ke area 
Woodhurst CDG Investments Lamp, Rynearson & Associates Multi 12 8 $34,000- 88 $30 Exterior maintenance, 
7400 North 55th Street 558-6050 $48,000 spacious setting, tennis 
Woodstone Barry Larson Company Maenner Company Duplex 8 4 $55,000- 47 $35 Exterior maintenance 
93rd & Parker 393-3200 & up 
2./Type refers to the number of units per structure: single (one free-standing unit), duplex (two units). multi (more than two units, each on ground level) or high-rise (multiple 
units in a structure of more than three stories) . 
.Q/Data do not include units leased. 
FIGURE 2 
CONDOMINIUM CONSTRUCTION AND SALES 
IN METROPOLITAN OMAHA, NEBRASKA, 1969·1976 
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Sources. 1969· 1974 data based on infomlltlon supplied by Jack Hoskmgs lChicago Title Insurance ). 
197~1976 data besed on CAUR survey and Information supplied by K . Stanton Clark I Fidelity Nattonat 
Title Insurance) and Metropolitan Omaha Bu•lders Association. 
Metropolitan Omaha Builders Association. This effort, extending 
through most of 1975, included advertising supplements in the 
local press and the preparation and distribution of brochures 
explaining the condominium concept. 
Summary 
Future condominium development in metropolitan Omaha 
cannot be assessed from available data. At the moment, con-
struction of new units continues at a pace reminiscent of the 
1971-1973 period. Builders in 15 developments indicate plans 
to build an additional 695 units. If these plans are effected, the 
concentration of condominiums in the western suburbs will 
continue. Builders with developments in the southwest plan 285 
units while builders in the northwest subarea plan an additional 
231 units. Together these account for 74 percent of the total 
additional units planned. 
In the short run, the pace of condominium development 
will be affected by consumer attitudes, the condition of the 
economy, interest rates, and the extent of marketing efforts by 
developers. In the long run, the increasing costs of land, the 
increasing social costs of westward development, and the develop-
ment of new energy technologies are some factors which will 
impact on the development of this market. 
DOWNTOWN LIVING : A SURVEY OF CITY AND COUNTY EMPLOYEES 1 
Introduction 
Downtown residences have been considered essential to the 
success of downtown redevelopment by those associated with 
revitalization of Omaha's central business district since the 
inception of the Riverfront Development Program in 1970. 
Two small-scale apartment developments in downtown Omaha 
already enjoy complete occupancy. The Aquila Court includes 
nine studio apartments at 16th & Howard Streets; upper levels 
of three former warehouses in the Old Market retail development 
have been redeveloped into spacious loft apartments. Residential 
units are also included in two large-scale developments now being 
planned. The City of Omaha has provided incentives toward 
development of a ten-square-block area proposed to include 
approximate ly 300 apartments in the area of the Central Park 
Mall and the Old Market. Douglas County schedules a 1981 
completion of Marina City on the downtown riverfront, which 
will include 800 to 1,000 residential units of loft apartments and 
condominiums. Both existing and proposed downtown residential 
projects are priced in upper and upper-middle income ranges 
and are designed to appeal to unmarried individuals or child less 
couples. 
Are people who work in the downtown Omaha area 
interested in living there in new residential facilities? What type 
of housing would interest them? In seeking answers to these 
questions, CAUR surveyed 501 employees of the City and 
County who work in the downtown area.2 The extent to which 
attitudes of these employees represent attitudes of all downtown 
workers is not known. 
1 This survey was undertaken in cooperation with Downtown 
Omaha, Inc. 
2Names of respondents were obtained from the telephone direc-
t ories for the City of Omaha and Douglas County. Interviews were 
conducted by telephone between January 31 and February 11, 1977 
between 8 a.m. and 5 p.m. Only those whose place of work is downtown 
were interviewed. 
5 
Results 
Fourteen percent of the respondents were very interested 
in living downtown and 21 percent somewhat interested. High 
interest was indicated more often by men (17 percent) than 
women (9 percent) and more often by those with annual house, 
hold incomes over $20,000 (19 percent) than those in the two 
lower income categories (11 percent in each). Parents of children 
under 16 (9 percent) were less likely to indicate high interest 
than those with no children under 16 (17 percent). These 
patterns of highest interest are consistent with the characteristics 
of existing and proposed downtown residential developments. 
More respondents were somewhat interested than were 
very interested in moving into new downtown residences. 
Twenty-one (21) percent of the downtown employees surveyed 
were somewhat interested in the prospect of living in the down-
town area. Women, eJTiployees with household incomes of less 
than $10,000 and parents of young children were predominant 
among the 65 percent who indicated no interest in moving 
downtown. 
The 173 downtown employees who were very interested 
or somewhat interested in living downtown were asked which 
of four proposed downtown residences appealed most: condo-
minium, high-rise rental unit, loft apartment or the marina. 
Condominiums were selected by 30 percent of the respondents 
and 27 percent were attracted by the marina location, which is 
proposed to include both apartments and condomini ums. High-
rise apartment developments appealed to 20 percent of the 
respondents and 17 percent favored loft apartments (converted 
upper stories of retail businesses). Marina living had more appeal 
to men (31 percent) than women (20 percent). On the other 
hand, loft apartments more often attracted women (20 percent) 
than men (15 percent). 
Family income influenced preferences somewhat, as those 
at the over-$20,000 annual household income leve l were most 
likely to select condominiums and the marina, with those at 
the $10,000-$20,000 income level most often identifying the 
same preferences. The two apartment options were preferred 
most often by downtown employees interested in downtown 
living who earned less than $10,000 annually. Nearly 40 percent 
of respondents with chi ldren under 16 preferred the marina to 
the other options. Seven percent of the respondents indicated 
other preferences for downtown living, most notably single-
family residences and a wider price range in new downtown 
residential construction. 
In short, nearly one third of the 501 City and County 
employees who work downtown were either very interested or 
somewhat interested in living in a new downtown development, 
particularly among males, respondents earning more than 
$20,000 annual household income and those with no chi ldren 
under 16. Condominiums and the riverfront marina were the 
types of residence most frequently preferred. The extent to 
which the attitudes of the public employees interviewed corre-
spond to those of employees in the private sector is not known, 
a lthough many downtown-based private businesses have been 
leaders in downtown development efforts. 
Responses of the City and County employees interviewed 
are summarized in Table 1. 
Margaret A. Hein 
TABLE 1 
INTEREST IN DOWNTOWN RESIDENCE AMONG CITY AND COUNTY EMPLOYEES 
If new residential facilities were constructed in downtown Omaha If interested: What type of living quarters would interest you 
would you be very, somewhat or not interested in living there? most? 
Very Somewhat Not Don't Hi;;h-r ise Loft 
Variable Respondents Interested Interested Interested Know Respondents Condominium Rental Unit Apartment Marina Other 
Number I Percent ill Number j Percent a/ 
Total 501 13.6 21.4 64.9 0.2 173 29.5 19.7 16.8 27.2 6.9 
Sex: 
Male 300 16.7 21.7 61.7 0.0 114 29.8 19.3 14.9 30.7 5.3 
Female 200 9.0 21.0 69.5 0.5 59 28.8 20.3 20.3 20.3 10.2 
Annual Household Income: 
Less than $10,000 65 10.8 18.5 69.2 1.5 19 10.5 26.3 26.3 21.1 15.8 
$10,000-$20,000 215 10.7 24.2 65.1 0.0 73 31.5 17.8 19.2 21 .9 9.6 
More than $20,000 196 18.9 20.4 60.7 0.0 77 32.5 20.8 11.7 32.5 2.6 
No answer 25 4.0 12.0 84.0 0.0 4 25.0 0.0 25.0 50.0 0.0 
Family Size: 
With children under 16 214 8.9 22.4 68.7 0.0 66 22.7 15.2 16.7 39.4 6.1 
No children under 16 286 17.1 20.6 61.9 0.3 107 33.6 22.4 16.8 19.6 7.5 
i!fPercentages may not total 100 because of rounding. 
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